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Exhibit 99.1
 

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS
 

You should read the following discussion and analysis of Fiverr International Ltd.’s (together with its consolidated subsidiaries, “Fiverr,” the
“Company,” “we,” “us”  and “our”)
financial condition and results of operations together with its consolidated financial statements and the related notes
thereto included in its Annual Report on Form 20-F for the fiscal year ended December 31, 2024, filed with the Securities and
Exchange Commission (the
“SEC”) on February 19, 2025 (the “Annual Report”), its interim condensed consolidated financial statements and the related notes thereto for the six
months ended June 30, 2025 and 2024
accompanying its Report on Form 6-K filed on July 30, 2025, and its other filings with the Securities and Exchange
Commission. The statements in this discussion regarding industry outlook, our expectations regarding our future performance, liquidity
and capital
resources and other non-historical statements in this discussion are forward-looking statements. These forward-looking statements are subject to numerous
risks and uncertainties, including, but not limited to, the risks and uncertainties
described in “Risk factors” and “Special note regarding forward-looking
statements” in our Annual Report. Our actual results may differ materially from those contained in or implied by any forward-looking statements.
 
Forward Looking Statements
 

This discussion contains forward-looking statements. We intend such forward-looking statements to be covered by the safe harbor provisions for
forward-looking statements contained in Section 27A of the
Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”). All statements contained in this discussion that do not relate to matters of historical fact should
be
considered forward-looking statements, including, without limitation, statements regarding our expected financial performance and operational
performance including our long term targets and expectations, our business plans and strategy, the growth of
our business, AI services and developments,
including related investments, our product portfolio and features, as well as statements that include the words “expect,” “intend,” “plan,” “believe,”
“project,” “forecast,” “estimate,” “may,” “should,”
“anticipate” and similar statements of a future or forward-looking nature. These forward-looking
statements are based on management’s current expectations and estimates of future events and trends which affect or may affect our business, financial
condition and results of operations. These statements are neither promises nor guarantees, but involve known and unknown risks, uncertainties and other
important factors that may cause actual results, performance or achievements to be materially
different from any future results, performance or
achievements expressed or implied by the forward-looking statements, including, but not limited to: our ability to successfully implement our business plan
within adverse economic conditions that may
impact consumers, business spending and the demand for our services or have a material adverse impact on
our business, financial condition and results of operations; our ability to attract and retain a large community of buyers and freelancers; our
ability to
generate sufficient revenue to  maintain profitability or positive net cash flow generated by operating activities; our ability to maintain and enhance our
brand; our dependence on the continued growth and expansion of the market for
freelancers and the services they offer; our dependence on traffic to our
websites; our ability to maintain user engagement on our websites and to maintain and improve the quality of our platform; our operations within a
competitive market; political,
economic and military instability in Israel, including related to the war in Israel; our ability and the ability of third parties to
protect our users’ personal or other data from a security breach and to comply with laws and regulations relating to
data privacy, data protection and
cybersecurity; our ability to manage our current and potential future growth; our dependence on decisions and developments in the mobile device industry,
over which we do not have control; our limited operating history
under our current platform and pricing model; our ability to detect errors, defects or
disruptions in our platform; our ability to comply with the terms of underlying licenses of open source software components on our platform; our ability to
expand
into markets outside the United States and our ability to manage the business and economic risks of international expansion and operations; our
ability to achieve desired operating margins; our ability to comply with a wide variety of U.S. and
international laws and regulations, including with
regulatory frameworks around the development and use of AI; our ability to attract, recruit, retain and develop qualified employees; our reliance on
Amazon Web Services; our ability to mitigate payment
and fraud risks; our dependence on relationships with payment partners, banks and disbursement
partners; and the other important factors discussed under the caption “Risk Factors” in our Annual Report, as such factors may be updated from time to
time
in our other filings with the SEC, which are accessible on the SEC’s website at www.sec.gov. In addition, we operate in a very competitive and rapidly
changing environment. New risks emerge from time to time. It is not possible for our management to
predict all risks, nor can we assess the impact of all
factors on our business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in any
forward-looking statements that we
may make. In light of these risks, uncertainties and assumptions, the forward-looking events and circumstances
discussed in this release are inherently uncertain and may not occur, and actual results could differ materially and adversely from those
anticipated or
implied in the forward-looking statements. Accordingly, you should not rely upon forward-looking statements as predictions of future events. In addition,
the forward-looking statements made in this discussion relate only to events or
information as of the date on which the statements are made in this
discussion. Except as required by law, we undertake no obligation to update or revise publicly any forward-looking statements, whether as a result of new
information, future events or
otherwise, after the date on which the statements are made or to reflect the occurrence of unanticipated events.
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Overview
 

Our mission is to change how the world works together. We started with the simple idea that people should be able to buy and sell digital services
in the same fashion as physical goods on an e-commerce
platform. On that basis, we set out to design a digital services marketplace that is built with a
comprehensive SKU-like services catalog and an efficient search, find and order process that mirrors a typical e-commerce transaction. We call this the
Service-as-a-Product, or the SaaP model. Our approach fundamentally transforms the traditional freelancer staffing model into a customer centric, product
led marketplace model with scale and efficiency.
 

We believe our model reduces friction and uncertainties for both buyers and sellers. At the foundation of our platform lies an expansive catalog
with hundreds of categories of productized service
listings, which we coined as Gigs. Each Gig has a clearly defined scope, duration and price, along with
buyer generated reviews. Using either our search or navigation tools, buyers can easily compare and find talent and their service listings, and in
turn
purchase and fulfill their digital service needs, ranging from simple services such as logo design and blog post writing, to complex services such as video
creation, website development and social media marketing.
 

In addition to enabling marketplace activities, we have also expanded over the years the offerings on our platform to include a number of value-
added services to help our buyers and sellers to grow their
business. This includes subscription products such as Seller Plus and AutoDS, advertising
services such as Fiverr Ads, as well as other services such as financial and learning and development tools. We have also been investing in upmarket
initiatives
to attract more customers from bigger organizations with bigger spending budgets to spend on the platform. We have built Fiverr Pro, our
flagship upmarket product, to enable these larger customers to access a fully-vetted talent pool, white-glove
matching services, end-to-end project
management services, as well as a suite of team collaboration, budget management, compliance and reporting tools.
 

We have reached a significant scale since founded in 2010. For the twelve months period ended June 30, 2025, our marketplace enabled a total
transaction value, or marketplace GMV, of $1,090.1 million
with an annual active buyer base of 3.4 million. Our revenue for the six months period ended
June 30, 2025, was $215.8 million, including $152.4 million of marketplace revenue and $63.5 services revenue.
 
Our business model
 

Our revenue is primarily comprised of two components: marketplace revenue and service revenue. We generate marketplace revenue through
transaction commissions paid by buyers and sellers based on orders
completed on our marketplace. We generate services revenue from subscription
products such as Seller Plus and AutoDS, advertising services primarily via Fiverr Ads, and other services such as financial or learning tools, all of which
are optional
value-added services to our customers.
 

Our marketplace has experienced significant growth in scale since inception, driven by the growth of marketplace GMV as a result of growth in
annual active buyers and annual spend per buyer, as well as
the growth in value-added services. Marketplace revenue growth was further accelerated in
2020 and 2021 as the need for digital presence and remote access to talent led to surging demand for freelancers during COVID-19. In recent two years,
Marketplace
revenue has been stable with relatively muted growth as a result of the macroeconomic conditions including high inflation, high interest and
volatile geopolitical environment which led to weak small to medium sized businesses, or SMB, sentiment and
weak hiring demand across our industry.
For the twelve months period ended June 30, 2025, marketplace GMV was $1,090.1 million, down 2.2% year-over-year. For the six months period ended
June 30, 2025 marketplace revenue was $152.4 million, down 1.4%,
compared to the six months period ended June 30, 2024. Our marketplace take rate,
defined by marketplace revenue divided by marketplace GMV was 27.6% for the twelve months period ended June 30, 2025 and 2024. We believe we are
able to command our
marketplace take rate because of the value we provide to our buyers and sellers in an otherwise fragmented, unstandardized and high-
friction industry. We believe our marketplace take rate is sustainable and reflects our competitive advantage against
our competitors.
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We have grown services revenue significantly over the past few years. For the six months period ended June 30, 2025, services revenue was $63.5
million, representing year-over-year growth of 88.4%. In
the six months period ended June 30, 2025, services revenue represented 29.4% of our total
revenue, up from 17.9% in the six months period ended June 30, 2024. The large, loyal buyer and seller base that we have built since 2010 provides a huge
opportunity for us to expand the tools and services that we can sell to them beyond marketplace activities, in order to help them grow their business and
become more successful. These value-added services in turn further deepen our customer
relationship, build more loyalty around Fiverr’s overall platform,
and strengthen our marketplace flywheel. We believe services revenue will increasingly become a bigger portion of our overall revenue mix and will serve
as a strong growth driver for
our business.
 
Large and strong buyer base
 

Since founded in 2010, we have built a strong and loyal buyer base. As of June 30, 2025, the number of annual active buyers on our marketplace
was 3.4 million. We have increasingly focused on growing
buyers with bigger spending capacity and expanding our wallet share among them. At the same
time, we are experiencing industry wide headwinds in terms of weak SMB sentiment and slow hiring demand. These factors have resulted in smaller
cohorts in
recent years in terms of number of new buyers, but higher quality cohorts in terms of average annual spend per buyer. We believe this upmarket
strategy is beneficial to our business in the long run.
 

We experience significant repeat business because buyers return to our platform as we offer a variety of freelance digital services that address
different businesses’ needs. For example, a buyer can
purchase design content for a brochure and later return to our platform for market research, an
entirely different service category. At the same time, this buyer may recommend our platform to a colleague in another department who may use our
platform
for video editing services.
 

Repeat buyers generally increase spend on our platform over time. For the twelve months ended June 30, 2025 and 2024, repeat buyers
contributed 68% of our revenue on our marketplace. We believe the
repeat purchase activity from existing buyers reflects the underlying strength of our
business and provides us with revenue visibility and predictability.
 
Consistent cohort behavior
 

Our business has historically benefited from strong cohort revenue consistency. To track our growth and the underlying dynamics of our business,
we closely monitor and analyze the behavior of our annual
buyer cohorts. We define an annual buyer cohort based on the year when the buyer’s first
purchase on our platform was made. Historically, we have observed consistency across our annual buyer cohorts. The biggest fluctuation in spend of each
cohort
happens in the first two years and then starts to stabilize and contribute to a consistent stream of revenue for future years. The consistent behavior of
our cohorts is driven first by repeat spending by our buyers as well as by the overall size of our
buyer base, which normalizes the fluctuation of individual
buyer behavior.
 
Buyer acquisition strategy
 

We continue to attract buyers through a variety of channels. The majority of our new buyers in the six months ended June 30, 2025 came from
organic and direct sources, meaning buyers who reach our
platform via non-paid search results, referrals by existing users, word-of-mouth, direct visits to
our website by typing our URL into their browser, or our mobile app. We supplement these organic and direct sources of growth by investing in
performance
marketing programs. We view our ability to efficiently acquire buyers at scale as a differentiated competitive advantage and continuously seek
to diversify our user acquisition investments through a variety of channels in a disciplined manner.
 

We measure the efficiency of our buyer acquisition strategy by Time to Return On Investment, or tROI, which represents the number of months
required for us to recover performance marketing investments
during a particular period of time from the revenue generated by the new buyers acquired
during that period. We aim to achieve quarterly tROI of one year or less. Historically, over the past eight quarters ending June 30, 2025, we have been able
to
consistently achieve tROI of six months or less.
 

The second measure for our paid marketing efficiency is LTV/CAC, which is measured by the cumulative revenue to performance marketing
investment ratio. Historically on average, we have been able to
achieve a three-year LTV/CAC ratio of over 3x for cohorts joined in 2021 or earlier.
Moreover, the older cohorts continued to generate a consistent revenue to our platform beyond the first three years. This consistent repeat purchase
behavior
underscores the loyalty and retention of our buyer base and allows us to drive more of our revenue from our existing buyer base over the years.
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Growth in annual spend per buyer
 

We view the acquisition of a new buyer as a starting point for building a long-term relationship between the buyer and our marketplace. Once a
buyer joins our platform, we aim to expand the relationship
and increase engagement and spending activities from that buyer over time. Our focus on
increasing the lifetime value of our buyers on our marketplace is reflected in three areas. First, we continue to build out our marketplace to facilitate more
services and more complex projects, and higher quality sellers in order to provide a comprehensive solution for our buyers’ digital service needs. Second,
our proprietary machine learning technology and expansive data sets allow us to personalize
experiences for both buyers and sellers. For example, it
enables us to anticipate buyers’ future needs based on their buying behavior and provide category and service recommendations. Third, we continue to go
upmarket in our marketing strategies to
acquire higher lifetime value buyers at the top of the funnel.
 

We measure our buyer engagement using annual spend per buyer. Our annual spend per buyer as of June 30, 2025, was $318, up 10% from $290
as of June 30, 2024. For the twelve months period ended June 30,
2025, buyers who spent over $500 accounted for 65% of our marketplace revenue, up
from 64% for the twelve months period ended June 30, 2024.
 

These annual spend per buyer growth trends demonstrate our success in expanding upmarket by offering a broader set of digital services,
increasing engagement and lifetime value of our buyers, and growing
the number of higher value Gigs and higher quality sellers on our platform through
targeted marketing efforts.
 
Key financial and operating metrics
 

We monitor the following key financial and operating metrics to evaluate the growth of our business, measure our performance, identify trends
affecting our business, formulate business plans and make
strategic decisions:
 

● “Annual active buyers” means buyers who have ordered a Gig on the marketplace within the last 12-months period, irrespective of
cancellations. An increase or
decrease in the number of annual active buyers is a key indicator of our ability to attract and engage buyers.

 
● “Annual spend per buyer” is calculated by dividing our GMV within the last 12-months period by the number of annual active buyers as of

such date. Annual spend
per buyer is a key indicator of our buyers’ purchasing patterns and is impacted by an increase in our number of
annual active buyers, buyers purchasing from more than one category, an increase in average price per purchase and our ability to
acquire
buyers with a higher lifetime value.

 
● “Buyers” means users who purchase digital services.

 
● “Gig” or “Gigs” means the services offered on the Fiverr marketplace.

 
● “Marketplace Gross Merchandise Value” or “GMV” means the total value of transactions ordered through our marketplace, excluding value

added tax, goods and services tax, service chargebacks and refunds.
 

● “Sellers” or “freelancers” means users who offer Gigs or digital services.
 

The following table sets forth our key performance indicators as of June 30, 2025 and 2024:
 
    As of June 30,  
    2025     2024  
Annual active buyers (in thousands)     3,425      3,846 
Annual spend per buyer   $ 318    $ 290 
 

In the fourth quarter of 2024, we updated the definitions of certain key financial and operating metrics, including annual active buyers and annual
spend per buyer to align with our supplemental revenue
presentation, which disaggregates revenue into two components, marketplace revenue and services
revenue. These metrics now exclusively reflect the marketplace, as amounts related to services previously included in these metrics are deemed immaterial.
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Components of our results of operations

Revenue. Starting with the year ended December 31, 2024, we have begun categorizing our revenues into marketplace revenue and services
revenue to enhance
transparency in our financial reporting. Marketplace revenue includes transaction commissions paid by buyers and sellers based on
orders completed on our marketplace. Service revenue is revenue from optional
value-added services that we provide to our buyers and sellers, including
subscription products such as Seller Plus and AutoDS, advertising services primarily via Fiverr Ads, and other services such as financial or learning tools.
 

Geographic Breakdown of Revenues. The following table sets forth the geographic breakdown of revenues for the six months period ended June
30, 2025 and 2024:

    Six Months Ended June 30,  
    2025     2024  
    (in thousands)  
U.S   $ 111,921    $ 90,074 
Europe     56,050      51,426 
Asia Pacific     29,912      29,535 
Rest of the world     15,761      15,504 
Israel     2,188      1,648 
Total   $ 215,832    $ 188,187 
 

The following table summarizes disaggregated revenue by marketplace revenue and services revenue for the six months ended June 30, 225 and
2024:
 
    Six Months Ended June 30,  
    2025     2024  
    (in thousands)  
Marketplace Revenue   $ 152,363    $ 154,502 
Services Revenue     63,469      33,685 
Total   $ 215,832    $ 188,187 
 

Cost of revenue. Cost of revenue is mainly expenses related to payment processing fees, server hosting fees, costs of customer support personnel,
contractors
services, amortization expenses associated with acquired intangible assets and capitalized internal-use software. Cost of revenue also consists of
personnel and the related overhead costs, including share-based compensation. We expect cost of revenue
to increase in absolute dollars in future periods
due to higher payment processing fees, server hosting fees, payments to contractors services and employee-related costs that are required to support
additional transaction volume on our platform. The
level and timing of all of these items could fluctuate and affect our cost of revenue in the future.
 

Gross profit and gross margin. Our gross profit and gross margin may fluctuate from period to period. Such fluctuations may be influenced by our
revenue,
processing fees, timing and amount of investments to expand hosting capacity, our continued investments in our customer support teams and the
amortization associated with capitalized internal-use software and acquired intangible assets.
 

Research and development. Research and development expenses are primarily comprised of costs of the Company’s research and development
personnel, related overhead
costs, including share-based compensation, development related activities expenses including new initiatives, professional
services and other business technology services. Research and development costs are expensed as incurred, except to the extent
that such costs are
associated with internal-use software that qualifies for capitalization. We believe continued investments in research and development are important to attain
our strategic objectives and we expect these costs to grow over time as we
grow our business.
 

Sales and marketing. Sales and marketing expenses are primarily comprised of costs of the Company’s marketing personnel and the related
overhead costs, including
share-based compensation for employees engaged in sales, marketing, advertising and promotional activities. A significant
component is performance marketing investments such as user acquisition costs, branding costs, marketing campaigns and other media
advertisements
costs, and amortization of acquired intangible assets. Sales and marketing expenses are expensed as incurred. We intend to continue to invest in our sales
and marketing capabilities in the future to drive revenue growth and to continue
to increase our brand awareness. Sales and marketing expenses in absolute
dollars and as a percentage of total revenue may fluctuate from period-to-period based on total revenue levels and the timing of our investments in our sales
and marketing
functions as these investments may vary in scope and scale over future periods.
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General and administrative. General and administrative expenses primarily include overhead related costs, including share-based compensation of
the Company’s
executive, finance, legal, human resources and other administrative personnel. General and administrative expenses also include legal,
accounting and other professional service fees, earn-out revaluation, other corporate expenses, as well as chargeback
expenses and costs associated with
fraud risk reduction, expenses related to allowance for doubtful accounts in the event of uncollectible account receivables balances and others. General and
administrative expenses are expensed as incurred. We expect
that our general and administrative expenses will grow over time as we grow our business, as
well as to cover the additional cost and expenses associated with maintaining a publicly listed company.
 

Financial income, net. Financial income, net primarily include interest earned on cash and cash equivalents, deposits and marketable securities. In
addition,
amortization of discount and issuance costs of our Convertible Notes, exchange rate gains (losses) due to foreign exchange fluctuations and other
financial expenses in connection with bank charges.
 

Income Tax, net. Taxes on income include amounts we either pay or accrue as a result of our global operations. The tax benefit relates to our
activities in
Israel, the United States, and other jurisdictions where we operate.
 
Operating Results
 
Comparison of the six months ended June 30, 2025 and 2024
 

The following tables set forth our results of operations in U.S. dollars and as a percentage of revenue for the periods indicated:

    Six months ended June 30,  
    2025     2024  
    (in thousands)  
Revenue   $ 215,832    $ 188,187 
Cost of revenue     40,780      31,472 
Gross profit     175,052      156,715 
Operating expenses:              
Research and development     47,621      45,488 
Sales and marketing     92,234      83,476 
General and administrative     42,381      34,215 
Total operating expenses     182,236      163,179 
Operating loss     (7,184)     (6,464)
Financial income, net     13,879      15,163 
Income before taxes on income     6,695      8,699 
Taxes on income     (2,709)     (4,644)
Net Income   $ 3,986    $ 4,055 
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    Six months ended June 30,  
    2025     2024  
    (as a % of revenue)  
Revenue     100.0%    100.0%
Cost of revenue     18.9      16.7 
Gross profit     81.1      83.3 
Operating expenses:              
Research and development     22.1      24.2 
Sales and marketing     42.7      44.4 
General and administrative     19.6      18.2 
Total operating expenses     84.4      86.8 
Operating loss     (3.3)     (3.5)
Financial income, net     6.4      8.1 
Income before taxes on income     3.1      4.6 
Taxes on income     (1.3)     (2.5)
Net income     1.8%    2.1%
 
Six months ended June 30, 2025, compared to six months ended June 30, 2024
 
Revenue
 

Revenue increased by $27.6 million, or 14.7%, to $215.8 million for the six months period ended June 30, 2025, from $188.2 million for the six
months period ended June 30, 2024. The
increase was mainly due to a $29.8 million increase in services revenue driven by our expansion of value-added
services including advertising, subscriptions and software offerings. For the six months ended June 30, 2025, services revenue was $63.5
 million,
representing a year-over-year growth of 88.4%%. For the six months period ended June 30  2025, services revenue represents 29.4% of our total revenue,
up from 17.9% compared to the six months period ended June 30, 2024. For the six months
period ended June 30, 2025, marketplace revenue was $152.4
million, down 1.4% compared to the six months period ended June 30, 2024. The decrease in marketplace revenue was driven by a decrease in GMV.
Recently, the macroeconomic conditions including
 high inflation, high interest and volatile geopolitical environment have resulted in weak small to
medium sized businesses, or SMB, sentiment and weak hiring demand across our industry. As a result, for the twelve months period ended June 30, 2025,
marketplace GMV was $1,090.1 million, down 2.2% year-over-year. The decrease in GMV was driven by a 10.9% year-over-year decrease in annual active
buyers, which was partially offset by a 9.8% increase in annual spend per buyer. Our marketplace take
rate for the twelve months period ended June 30,
2025 and 2024, was 27.6%.
 
Cost of revenue
 

Cost of revenue increased by $9.3 million, or 29.6%, to $40.8 million for the six months period ended June 30, 2025, from $31.5 million for the
six months period ended June 30, 2024.
This was primarily due to an increase of $5.1 million in amortization expenses associated with acquired intangible
assets and capitalized internal-use software, an increase of $3.1 million in contractors’ services, an increase of $0.8 million in
hosting costs and an increase
of $0.7 million due to payments of processing fees. This was partially offset by a decrease of $0.4 million in other related costs.
 
Research and development
 

Research and development costs increased by $2.1 million, or 4.7%, to $47.6 million for the six months period ended June 30, 2025, from $45.5
million for the six months period ended
June 30, 2024. This was primarily driven by an increase of $3.0 million in employee-related costs, an increase of
$1.8 million in contractors’ services, an increase of $1.2 million in business technology services, an increase of $0.3 million in
 amortization expenses
associated with acquired intangible assets and an increase of $0.3 million in facilities maintenance and related operational costs. This was partially offset by
a decrease of $3.8 million in share-based compensation and a decrease
of $0.7 million in capitalized internal use of software.
 
Sales and marketing
 

Sales and marketing expenses increased by $8.7 million, or 10.5%, to $92.2 million for the six months period ended June 30, 2025 from $83.5
million for the six months period ended
June 30, 2024. This increase was primarily driven by a higher investment of $12.2 million in marketing campaigns
and brand activities and an increase of $0.5 million in amortization expenses associated with acquired intangible assets. This was
partially offset by a
decrease of $3.2 million in share-based compensation and a decrease of $0.8 million in employee-related and contractors’ services costs.
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General and administrative

General and administrative expenses increased by $8.2 million, or 23.9%, to $42.4 million for the six months period ended June 30, 2025, from
$34.2 million for the six months period
ended June 30, 2024. This increase was primarily due to $7.3 million in earn-out revaluation, an increase of $0.6
million in contractors’ services, an increase of $0.5 million in facilities maintenance and related operational costs and an increase of
$0.2 million in credit
loss allowance. This was partially offset by a decrease of $0.2 million in accounting and legal expenses and a decrease of $0.2 million in user
compensation, anti-fraud technology tools and other related expenses.
 
Financial income, net
 

Financial income, net, amounted to $13.9 million for the six months period ended June 30, 2025, compared to $15.2 million for the six months
period ended June 30, 2024. The change
was mainly driven by a decrease of $1.3 million in interest income earned from our cash and investment portfolio.
 
Taxes on income
 

Taxes on income decreased by $1.9 million for the six months period ended June 30, 2025. This decrease was primarily due to a release of
valuation allowance in the amount of $3.9
million and a decrease of $0.4 million in uncertain tax provision. This was partially offset by an increase of $2.4
million in current taxes.
 
Liquidity and Capital Resources
 

Since our inception we have funded our operations through sale of equity securities in private and public offerings, issuance of convertible notes,
cash generated from operating activities and, to a
lesser extent, through exercised options.
 

As of June 30, 2025 and December 31, 2024 we had $748.2 million and $689.3 million, respectively of cash, cash equivalents, bank deposits and
marketable securities. In addition, we had restricted
deposits related to the office space lease agreement of $1.3 million as of June 30, 2025 and December
31, 2024. Our marketable securities amounted to $288.7 million and $411.0 million as of June 30, 2025 and December 31, 2024, respectively. Marketable
securities are comprised of treasury, corporate and municipal bonds.
 

Our primary requirements for liquidity and capital resources are to finance working capital, capital expenditures and general corporate purposes.
We assess our liquidity, in part, through an analysis of
our working capital, current assets less current liabilities, together with other sources of liquidity. We
had a working capital of $223.5 million as of June 30, 2025, compared to $71.1 million as of December 31, 2024. The change is primarily driven by
the
reclassification of our Convertible Notes to short-term liability, partially offset by investment in short-term securities and bank deposits.
 

In March 2025, our board of directors approved a “distribution”, as defined in the Israeli Companies Law, 1999, by way of repurchase (buyback)
of the Company’s ordinary shares in a total amount of up to
$100 million. No ordinary shares were repurchased in the six months period ended June 30,
2025. In April 2024, our board of directors approved a “distribution” by way of repurchase (buyback) of the Company’s ordinary shares in a total amount
of up to
$100 million. Accordingly, during 2024, we repurchased ordinary shares of the Company for approximately $100 million in cash.
 

We believe that our net cash generated from operating activities, along with existing cash, cash equivalents, marketable securities and bank
deposits will be sufficient to fund our working capital and
capital expenditures for at least the next 12 months. We also expect our sources of liquidity will
be sufficient to fund our office lease long-term contractual obligations and the capital needs for our Convertible Notes (as defined below) that will
mature
in November 2025. Based on the Company’s current share price, we expect that we will be required to pay the $460 million in cash. However, this is
subject, to a certain extent, to general economic, financial, competitive, regulatory and other
factors that are beyond our control. Our future financing
requirements will depend on many factors including our growth rate, the timing and extent of spending to support development of our platform and the
expansion of marketing activities.
 

Our capital expenditures for the six months periods ended June 30, 2025 and 2024 amounted to $1.1 million and $0.7 million, respectively. Our
capital expenditures consist primarily of investments in
leasehold improvements for our office space, purchases of furniture, computers and related
equipment and internal-use software costs. We may also seek to invest in or acquire complementary businesses or technologies.
 

We are a party to contractual obligations involving commitments to make payments to third parties. These obligations impact our short-term and
long-term liquidity and capital resource needs. Certain
contractual obligations are reflected on the consolidated balance sheet as of June 30, 2025, while
others are considered future commitments. Our contractual obligations primarily consist of purchase obligations, lease payments, earn-out payments and
convertible notes. For information regarding our other contractual obligations, refer to Note 11, 12 and 14 within our audited consolidated financial
statements included in the Annual Report in Item 18.
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The following table presents the summary consolidated cash flow information for the periods presented.
 
    Six months ended June 30,  
    2025     2024  
    (in thousands)  
Net cash provided by operating activities   $ 53,513    $ 42,167 
Net cash provided by investing activities   $ 122,329    $ 38,106 
Net cash provided by (used in) financing activities   $ 3,867    $ (75,051)
 
Net cash provided by operating activities
 

Net cash provided by operating activities primarily results from our revenue cash collection and interest income earned from our cash and
investment portfolio. Our primary uses of cash from operating
activities have been selling and marketing expenses, personnel and related overhead costs
and other costs related to the provision of our business. We expect cash inflows from operating activities to be affected by revenue collection and interest
rate.
We expect cash outflows from operating activities to be affected by increases in marketing and increases in personnel costs as we grow our business.
 

Net cash provided by operating activities was $53.5 million for the six months period ended June 30, 2025, an increase of $11.3 million compared
to $42.2 million for the six months period ended June 30,
2024. The change primarily resulted from an increase of $7.3 million in revaluation of earn-out,
an increase of $5.6 million in depreciation and amortization, an increase of $5.4 million from working capital changes derived mainly from other
receivables, deferred revenue, accrued expenses and other liabilities and an increase of $0.7 million in amortization of premium and accretion of discount
on marketable securities. This was partially offset by a decrease of $7.6 million related to
share-based compensation and a decrease of $0.1 million in net
income.
 
Net cash provided by investing activities
 

Net cash provided by investing activities was $122.3 million for the six months period ended June 30, 2025, an increase of $84.2 million
compared to $38.1 million cash provided by for the six months
period ended June 30, 2024. The increase primarily resulted from a $71.7 million proceeds
from maturities of marketable securities, an increase of $28.7 million in bank deposits and an increase of $9.1 million in net cash acquired from
acquisitions of
business activity. This was partially offset by a decrease of $24.9 million due to investments in marketable securities and a decrease of $0.4
million in purchase of property and equipment and capitalization of internal-use software.
 
Net cash provided by (used in) financing activities
 

Net cash provided by financing activities was $3.9 million for the six months period ended June 30, 2025, an increase of $78.9 million from
($75.0) million cash used in financing activities for the six
months period ended June 30, 2024. The increase primarily resulted from an increase of $77.1
million related to repurchases of ordinary shares during 2024, an increase of $1.1 million related to proceeds from withholding tax related to employees’
exercises of share options and RSU’s and an increase of $0.7 million in proceeds from exercise of share options.
 
Description of Convertible Notes and Capped Call Transaction Financing
 

On October 13, 2020, we closed a private offering of $460.0 million principal amount of 0% coupon rate Convertible Senior Notes due 2025, or
the Convertible Notes. The Convertible Notes were issued
pursuant to an indenture, dated October 13, 2020, or the Indenture, between us and U.S. Bank
National Association, as trustee.
 

The Convertible Notes are convertible based upon an initial conversion rate of 4.6823 of our ordinary shares, per $1,000 principal amount of
Convertible Notes (equivalent to a conversion price of
approximately $213.57 per ordinary share). The conversion rate will be subject to adjustment upon
the occurrence of certain specified events but will not be adjusted for accrued and unpaid special interest (as defined in the Indenture), if any. In
addition, in
connection with a make-whole fundamental change (as defined in the Indenture), or following our delivery of a notice of redemption, we will, in certain
circumstances, increase the conversion rate for a holder who elects to convert its
notes in connection with such make-whole fundamental change or to
convert its Convertible Notes called for redemption in connection with such notice of redemption, as the case may be.
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The Convertible Notes will not bear regular interest, and the principal amount of the Convertible Notes will not accrete. The Convertible Notes
will mature on November 1, 2025, unless earlier
repurchased, redeemed or converted. When the maturities of our indebtedness approach, we expect to
explore refinancing alternatives. Such alternatives may include incurring term debt, issuing debt or equity securities and entering into a credit
facility.
 

On or after May 1, 2025 until the close of business on the third scheduled trading day immediately preceding the maturity date, holders may
convert their Convertible Notes at any time, regardless of the
foregoing circumstances. Upon conversion, the Company will pay or deliver, as the case may
be, cash, ordinary shares or a combination of cash and ordinary shares, at the Company’s election.
 

We may redeem, for cash, all or part of the Convertible Notes, at our option, if the last reported sale price of our ordinary shares has been at least
130% of the conversion price then in effect for at
least 20 trading days (whether or not consecutive) during any 30 consecutive trading day period
(including the last trading day of such period) ending on, and including, the trading day immediately preceding the date on which we provide notice of the
redemption at a redemption price equal to 100% of the principal amount of the Convertible Notes to be redeemed, plus accrued and unpaid special interest,
if any, to, but excluding, the redemption date. Upon the occurrence of a fundamental change (as
defined in the Indenture), holders may require us to
repurchase for cash all or any portion of their Convertible Notes at a fundamental change repurchase price equal to 100% of the principal amount of the
Convertible Notes to be repurchased, plus
accrued and unpaid special interest, if any, to, but excluding, the fundamental change repurchase date.
 

The indenture governing the Convertible Notes contains customary terms and covenants, including that upon certain events of default occurring
and continuing, either the trustee or the holders of not less
than 25% in aggregate principal amount of the Convertible Notes then outstanding may declare
the entire principal amount of all the Convertible Notes plus accrued special interest, if any, to be immediately due and payable.
 

The Convertible Notes are our senior unsecured obligations. The Convertible Notes rank senior in right of payment to any of our future
indebtedness that is expressly subordinated in right of payment to
the Convertible Notes, rank equal in right of payment to our unsecured indebtedness that
is not so subordinated, are effectively junior in right of payment to any of our secured indebtedness to the extent of the value of the assets securing such
indebtedness and are structurally junior to all existing and future indebtedness and other liabilities (including trade payables) of our subsidiaries.
 

In connection with the issuance of the Convertible Notes, we entered into privately negotiated capped call transactions with certain financial
institutions. For more information, see Item 3.D. “Risk Factors-Risks relating to our indebtedness and capital structure-The Capped Call Transaction may
affect the value of our ordinary shares, and we may be subject to counterparty risk with respect to the Capped Call
Transactions” in our Annual Report.
During the six months period ended June 30, 2025, the Company assessed the capped call transactions in light of changes to their settlement terms. As cash
settlement became mandatory, the instruments were
subject to fair value measurement through earnings. Given that the Company’s share price was below
the initial strike price, the fair value of the capped call transactions was determined to be immaterial.
 
Research and Development, Patents and Licenses, Etc.
 

Our research and development activities are primarily located in Israel, with additional employees and contractors engaged in research and
development activities for us in the US and Ukraine.
 

Research and development expenses are primarily comprised of costs of our research and development personnel and other development-related
expenses. Research and development personnel focus primarily on
enhancing our technology, improving our products, and developing new products and
solutions. We invest in research and development in order to enhance and expand our product and service offerings, tailor our marketing offering, and
expand our
registered user base. Our development strategy is focused on identifying updates and enhanced features for our existing offerings, developing
new offerings that are tailored to our registered users’ needs and often arise out of their suggestions, and
improving the performance of our platform.
 

In the six months ended June 30, 2025, research and development costs accounted for approximately 22.1% of our total revenue. Research and
development costs are expensed as incurred, except to the extent
that such costs are associated with internal-use software that qualifies for capitalization.
We believe continued investments in research and development are important to attain our strategic objectives and we expect these costs to grow over time
as we
grow our business.
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Trend Information.

Adverse macroeconomic conditions, including recent inflation, slower growth, changes to fiscal and monetary policy, higher interest rates, and
currency fluctuations have impacted companies in Israel and
around the world, and as the future market conditions and possible recession remain highly
uncertain, we cannot predict severity of the possible recession and its effects on our customers and their spending habits.
 
Critical Accounting Estimates
 
Application of critical accounting estimates
 

Our significant accounting estimates and their effect on our financial condition and results of operations are more fully described in our audited
consolidated financial statements included in the Annual
Report. We have prepared our interim financial statements in conformity with GAAP, which
requires management to make estimates and assumptions that affect the amounts reported in our interim consolidated financial statements and
accompanying notes.
These estimates are prepared using our best judgment, after considering past and current events and economic conditions. While
management believes the factors evaluated provide a meaningful basis for establishing and applying sound accounting policies,
management cannot
guarantee that the estimates will always be consistent with actual results. In addition, certain information relied upon by us in preparing such estimates
includes internally generated financial and operating information, external
market information, when available, and when necessary, information obtained
from consultations with third-parties. Actual results may differ from these estimates. We believe that the accounting estimates discussed below are critical
to our financial
results and to the understanding of our past and future performance, as these policies relate to the more significant areas involving
management’s estimates and assumptions. We consider an accounting estimate to be critical if: (1) it requires us to
make assumptions because information
was not available at the time or it included matters that were highly uncertain at the time we were making our estimate and (2) changes in the estimate
could have a material impact on our financial condition or
results of operations. The critical accounting estimates that we believe have the most significant
impact on our consolidated financial statements are discussed below.
 
Business combinations
 

We account for business combinations in accordance with ASC 805, “Business Combination” and we allocate the fair value of purchase
consideration to the tangible assets acquired, liabilities assumed and
intangible assets acquired based on their estimated fair values. The excess of the fair
value of purchase consideration over the fair values of these identifiable assets and liabilities is recorded as goodwill. When determining the fair values of
assets acquired and liabilities assumed, management makes significant estimates and assumptions, especially with respect to intangible assets. Significant
estimates in valuing certain intangible assets include, but are not limited to, future expected
cash flows from customer relationships, acquired technology
and acquired trademarks from a market participant perspective, useful lives and discount rates. Management’s estimates of fair value are based upon
assumptions believed to be reasonable, but
which are inherently uncertain and unpredictable and, as a result, actual results may differ from estimates.
Acquisition-related expenses are recognized separately from the business combination and are expensed as incurred.
 

Earn-out incurred in a business combination is included as part of the acquisition price and recorded at a probability weighted assessment of the
fair value as of the acquisition date. The fair value of
earn-out is recorded as a liability in our consolidated balance sheets and was estimated at the
acquisition date using a Monte Carlo simulation and included volatility and projected financial information. These assumptions are forward looking and
could
be affected by future economic and market conditions. Subsequent to the acquisition date, at each reporting period until the contingencies are
resolved, the earn-out is remeasured at current fair value with changes recorded in our consolidated
statements of operations. Changes in any of the inputs
may result in a significant fair value adjustment.
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Fiverr International Ltd. and subsidiaries
Condensed Consolidated balance sheets
U.S. dollars (in thousands, except share and per share data)
(Unaudited)
 
    June 30,     December 31,  
    2025     2024  
ASSETS            
Current assets:            
    Cash and cash equivalents   $ 313,520    $ 133,472 
    Marketable securities     264,884      288,947 
    User funds     164,119      153,309 
    Short-term bank deposits     146,000      144,843 
    Restricted deposit     1,315      1,315 
    Other receivables     40,392      34,198 
Total current assets     930,230      756,084 
               
Long-term assets:              
    Marketable securities     23,770      122,009 
    Property and equipment, net     3,883      4,271 
    Operating lease right-of-use assets     3,829      5,122 
    Intangible assets, net     35,077      41,882 
    Goodwill     110,218      110,218 
Other non-current assets     31,593      30,388 
Total long-term assets     208,370      313,890 
Total assets   $ 1,138,600    $ 1,069,974 
LIABILITIES AND SHAREHOLDERS’ EQUITY              
Current liabilities:              
    Trade payables   $ 6,922    $ 5,533 
    User accounts     152,047      141,691 
    Deferred revenue     20,839      20,090 
    Other account payables and accrued expenses     64,930      57,167 
    Operating lease liabilities     2,827      2,608 
    Convertible notes, net     459,143      457,860 
               
Total current liabilities     706,708      684,949 
Long-term liabilities:              
Operating lease liabilities     1,547      2,747 
Other non-current liabilities     25,481      19,628 
Total long-term liabilities     27,028      22,375 
Total liabilities   $ 733,736    $ 707,324 
Commitments and contingencies (see note 7)            
Shareholders’ equity:              

Shares authorized: 127,400,000 ordinary shares with no par value as of June 30, 2025 and December 31, 2024.
Shares issued and outstanding: 36,864,434 and 35,844,114 ordinary shares as of June 30, 2025 and
December 31, 2024, respectively            

    Additional paid-in capital     760,995      727,176 
    Accumulated deficit     (362,207)     (366,193)
    Accumulated other comprehensive income     6,076      1,667 
Total shareholders’ equity     404,864      362,650 
Total liabilities and shareholders’ equity   $ 1,138,600    $ 1,069,974 
 
The accompanying notes are an integral part of the condensed consolidated financial statements
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Fiverr International Ltd. and subsidiaries
Condensed Consolidated statements of operations
U.S. dollars (in thousands, except share and per share data)
(Unaudited)
 

   
Six Months Ended

June 30,  
    2025     2024  
Revenue   $ 215,832    $ 188,187 
Cost of revenue     40,780      31,472 
Gross profit     175,052      156,715 
Operating expenses:              
    Research and development     47,621      45,488 
    Sales and marketing     92,234      83,476 
    General and administrative     42,381      34,215 
Total operating expenses     182,236      163,179 
Operating loss     (7,184)     (6,464)
Financial income, net     13,879      15,163 
Income before taxes on income     6,695      8,699 
Taxes on income     (2,709)     (4,644)
Net income   $ 3,986    $ 4,055 
Basic net income per share attributable to ordinary shareholders   $ 0.11    $ 0.11 
Basic weighted average ordinary shares     36,523,934      38,422,605 
Diluted net income per share attributable to ordinary shareholders   $ 0.11    $ 0.10 
Diluted weighted average ordinary shares     37,617,438      39,180,421 
 
The accompanying notes are an integral part of the condensed consolidated financial statements
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Fiverr International Ltd. and subsidiaries
Condensed Consolidated statements of comprehensive income
U.S. dollars (in thousands, except share and per share data)
(Unaudited)
 

   
Six Months Ended

June 30,  
    2025     2024  
Net income   $ 3,986    $ 4,055 
Marketable securities:              
Unrealized gain (loss)     5      (1,135)
Derivatives:              
Unrealized income (loss)     5,935      (1,088)
Amounts reclassified from accumulated other comprehensive income (loss)     (1,531)     99 
Other comprehensive income (loss) for six months ended June 30, 2025 and 2024, respectively     4,409      (2,124)
Comprehensive income   $ 8,395    $ 1,931 
 
The accompanying notes are an integral part of the condensed consolidated financial statements
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Fiverr International Ltd. and subsidiaries
Condensed Consolidated statements of shareholders’ equity
U.S. dollars (in thousands, except share and per share data)
(Unaudited)
 

   

Number of

ordinary


shares and

protected


ordinary

shares    

Share capital

and additional

paid-in capital   

Accumulated

deficit    

Accumulated

other


comprehensive
income (loss)    

Total

shareholders’


equity  
Balance as of December 31, 2024     35,844,114    $ 727,176    $ (366,193)   $ 1,667    $ 362,650 
Share-based compensation     -      29,261      -      -      29,261 
Exercise of share options, vested RSUs and ESPP     986,264      4,558      -      -      4,558 
Issuance of shares related to Earn-out     34,056      -      -      -      - 
Net income     -             3,986      -      3,986 
Other comprehensive loss, net     -      -      -      4,409      4,409 
                                    
Balance as of June 30, 2025     36,864,434    $ 760,995    $ (362,207)   $ 6,076    $ 404,864 
 

   

Number of

ordinary


shares and

protected


ordinary

shares    

Share capital

and additional

paid-in capital   

Accumulated

deficit    

Accumulated

other


comprehensive
income (loss)    

Total

shareholders’


equity  
Balance as of December 31, 2023     38,653,958    $ 640,846    $ (284,358)   $ (714)   $ 355,774 
Share-based compensation     -      37,458      -      -      37,458 
Exercise of share options, vested RSUs and ESPP     691,747      3,583      -      -      3,583 
Repurchases of ordinary share     (3,220,246)     -      (77,101)     -      (77,101)
Net income     -      -      4,055      -      4,055 
Other comprehensive loss, net     -      -      -      (2,124)     (2,124)
Balance as of June 30, 2024     36,125,459    $ 681,887    $ (357,404)   $ (2,838)   $ 321,645 
 
The accompanying notes are an integral part of the condensed consolidated financial statements
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Fiverr International Ltd. and subsidiaries
Condensed Consolidated statements of cash flows
U.S. dollars (in thousands, except share and per share data)
(Unaudited)
 
    Six Months Ended  
    June 30,  
    2025     2024  
Cash flows from operating activities:            
Net Income   $ 3,986    $ 4,055 
Adjustments to reconcile net income to net cash provided by operating activities:              
Depreciation and amortization     8,373      2,756 
Amortization of premium and accretion of discount on marketable securities, net     (1,597)     (2,248)
Amortization of discount and issuance costs of convertible notes     1,283      1,275 
Share-based compensation     29,809      37,458 
Exchange rate fluctuations and other items, net     (344)     166 
Revaluation of earn-out     7,329      - 
Changes in assets and liabilities:              
User funds     (10,810)     (4,692)
Operating lease ROU assets and liabilities     312      (275)
Other receivables     (3,511)     (5,173)
Trade payables     1,362      (580)
Deferred revenue     749      1,118 
User accounts     10,356      3,291 
Other accounts payable and accrued expenses     6,287      4,134 
Non-current liabilities     (71)     882 
Net cash provided by operating activities     53,513      42,167 
Investing activities:              
Investment in marketable securities     (55,652)     (30,734)
Proceeds from maturities of marketable securities     180,271      108,597 
Investment in short-term bank deposits     (2,000)     (36,238)
Proceeds from short-term bank deposits     843      6,351 
Acquisition of business, net of cash acquired     -      (9,163)
Purchase of property and equipment     (472)     (687)
Capitalization of internal-use software     (661)     (20)
Net cash provided by investing activities     122,329      38,106 
Financing activities:              
Repurchases of ordinary shares     -      (77,101)
Proceeds from exercise of share options     2,579      1,830 
Proceeds from withholding tax related to employees’ exercises of share options and RSUs     1,288      220 
Net cash provided by (used in) financing activities     3,867      (75,051)
Effect of exchange rate fluctuations on cash and cash equivalents     339      (167)
Increase (decrease) in cash and cash equivalents     180,048      5,055 
Cash and cash equivalents at the beginning of the period     133,472      183,674 
Cash and cash equivalents at the end of the period   $ 313,520    $ 188,729 
 
The accompanying notes are an integral part of the condensed consolidated financial statements
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Note 1:  General
 

Fiverr International Ltd. was incorporated on April 29, 2010, under the laws of Israel, and commenced operations on the same date.
 

Fiverr International Ltd. and its subsidiaries (the “Company”) operates a worldwide online marketplace for sellers to sell their services and buyers to
buy them. The Company’s platform features an extensive catalog of digital services that spans over hundreds of categories. Buyers can purchase
digital services ranging from simple services such as logo design and blog post writing, to complex services such as video creation, website
development and social media marketing. 

 
Commencing June 13, 2019, the ordinary shares of the Company are traded on the New York Stock Exchange.

 
Note 2:  Significant accounting policies
 
  a. Basis of presentation:
 

The unaudited condensed consolidated financial statements have been prepared in accordance with generally accepted accounting principles in the
U.S. (“US GAAP”), and applicable rules and regulations of the Securities and Exchange Commission (“SEC”) regarding interim financial
reporting, and include the accounts of Fiverr International Ltd and its wholly owned subsidiaries. All intercompany balances and transactions have
been eliminated in consolidation.
 
The condensed consolidated balance sheet as of December 31, 2024 was derived from the audited consolidated financial statements as of that date,
but does not include all of the disclosures, including certain notes required by US GAAP on an annual reporting basis. Certain information and
note disclosures normally included in the financial statements prepared in accordance with US GAAP have been condensed or omitted pursuant to
such rules and regulations. Therefore, these unaudited condensed consolidated financial statements should be read in conjunction with the audited
consolidated financial statements and the related notes thereto as of and for the year ended December 31, 2024, included in the Company’s Annual
Report on Form 20-F for the year ended December 31, 2024 filed with the SEC on February 19, 2025.
 
In management’s opinion, the unaudited condensed consolidated financial statements have been prepared on the same basis as the annual
consolidated financial statements and reflect all adjustments, which include only normal recurring adjustments necessary for the fair presentation
of the Company’s financial position as of June 30, 2025 and the Company’s condensed consolidated results of operations, shareholders’ equity,
and cash flows for the six months ended June 30, 2025 and 2024. The results for the six months ended June 30, 2025 are not necessarily indicative
of the results to be expected for the full year ending December 31, 2025 or any other future interim or annual period.

 
  b. Use of estimates:

 
The preparation of the condensed consolidated financial statements, in conformity with generally accepted accounting principles, US GAAP,
requires management to make estimates and assumptions that affect the amounts reported in the condensed consolidated financial statements and
accompanying notes.

 
The accounting estimates that require management’s subjective judgments include but are not limited to revenue recognition, the valuation of
deferred tax assets and uncertain tax position, share-based compensation, purchase price allocation (PPA) including determination of fair value,
useful lives impairment of goodwill and intangible assets and the fair value of earn-out and contingent liabilities. The Company evaluates its
estimates and judgments on an ongoing basis and revises them when necessary. Actual results may differ from the original or revised estimates.

 
  c. Significant Accounting Policies:

 
For a summary of the Company’s significant accounting policies refer to “Note 2. Significant Accounting Policies” of its Annual Report on Form
20-F for the fiscal year ended December 31, 2024. There have been no material changes in the significant accounting policies from those that were
disclosed in the audited consolidated financial statements for the fiscal year ended December 31, 2024 included in the Annual Report on Form 20-
F other than those noted below.
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  d. Concentrations of credit risks:

 
Financial instruments that potentially subject the Company to concentrations of credit risk consist principally of cash and cash equivalents,
investment in marketable securities, bank deposits, restricted deposit and derivatives, which are placed in major banks in Israel, Germany and the
U.S.
 
User funds are held by a payment service provider which, pursuant to the agreement, was engaged to hold the user funds on behalf of buyers and
sellers in an account segregated from the payment service provider’s operating bank account.

 
Concentration of credit risk with respect to trade receivables is limited by credit limits, ongoing credit evaluation and account monitoring
procedures. The Company performs ongoing credit evaluations of its accounts receivables and establishes an allowance for expected losses as
necessary.

 
The Company does not have off-balance sheet concentration of credit risks.
 

       e.     Basic and diluted net income (loss) per share:
 

The Company computes basic net income (loss) per share in accordance with ASC Topic 260, “Earnings per Share” by dividing the net income
(loss) attributable to ordinary shareholders by the weighted average number of ordinary shares outstanding during the year. Diluted net income
(loss) per share is computed by taking into account the potential dilution that could occur upon the exercise of share options and ESPP and vesting
of RSUs and PSUs granted under share-based compensation plans using the treasury stock method and the potential dilution that could occur upon
conversion of the convertible notes (including adding back amortization of issuance costs related to the convertible notes) using the if converted
method.
 
In June 30, 2025 and 2024, the number of potentially dilutive RSUs and PSUs, share options to purchase ordinary shares and potentially dilutive
ordinary shares from conversion of convertible notes that were excluded from the computation due to the anti-dilutive effect amounted
to 2,528,485 and 3,813,893, respectively.

 
       f.     Contract liabilities::
 

The Company’s contract liabilities mainly consist of deferred revenues and primarily include payments from marketplace activities and other
services received in advance for services of the Company’s performance under the contract for which control has not been yet obtained by the
customers. Deferred revenues balance amounted to $20,839 and $20,090 for the period ended June 30, 2025 and December 31, 2024, respectively.
The change in the deferred revenues balances during the period primarily consisted of increases due to payments received in advance of
performance, which were offset by decreases due to revenues recognized in the period. During the period ended June 30, 2025, the company
recognized all of the revenue that was included in the current deferred revenues balance at the beginning of the period.

 
 g.   Recently not yet adopted accounting pronouncements:

 
In November 2024, the FASB issued Accounting Standards Update No. 2024-03, Income Statement - Reporting Comprehensive Income -
Expense Disaggregation Disclosures: Disaggregation of Income Statement Expenses. This ASU requires to disclose disaggregated information
about certain income statement expense line items. Entities are required to disclose purchases of inventory, employee compensation, depreciation,
intangible asset amortization and depletion for each income statement line item that contains those expenses. Specified expenses, gains or losses
that are already disclosed under existing US GAAP are required to be included in the disaggregated income statement expense line-item
disclosures, and any remaining amounts need to be described qualitatively. Separate disclosures of total selling expenses and an entity’s definition
of those expenses are also required. This ASU is effective for fiscal years beginning after December 15, 2026, and interim periods within fiscal
years beginning after December 15, 2027, with early adoption permitted. The Company is currently assessing the impact of the adoption of this
standard on its condensed consolidated financial statements.

 
In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures, which requires public
entities, on an annual basis, to provide disclosure of specific categories in the rate reconciliation, as well as disclosure of income taxes paid
disaggregated by jurisdiction. ASU 2023-09 is effective for fiscal years beginning after December 15, 2024, with early adoption permitted. The
Company is currently evaluating the impact of adopting ASU 2023-09.

 
  h.   Certain comparative figures have been reclassified to conform to the current year presentation.
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Note 3:  Certain transactions
 
  a. Praetolia Limited acquisition:
 

In April 2024, the Company acquired all the outstanding shares of Praetolia Limited, a software talent platform for total  consideration of $10,248
in cash.

 
In addition, the agreement stipulated contingent payments which are not included in the total consideration to the shareholders of Praetolia
Limited in an aggregate amount of up to $8,000 subject to service and certain performance conditions of Praetolia Limited, out of which the
Company has not recorded a liability as of June 30, 2025.

 
The acquisition was accounted for as a business combination. This method requires, among other things, that assets acquired, and liabilities
assumed in the business combination be recognized at their fair values as of the acquisition date.

 
The table below summarizes the fair value of the acquired assets and assumed liabilities and the goodwill as of the acquisition date:

 

    Fair value  
Amortization

period
Cash and cash equivalents   $ 1,085   
Assets acquired (1)     909   
Identified intangible assets (2):           
Talent Relationships     1,438  1 year
Customer Relationships     2,553  4 years
Other Customer Relationships     898  1 year
Goodwill     4,722   
Total assets acquired     11,605   
Total assumed liabilities (3)     (1,357)  
Net assets acquired   $ 10,248   

 
  (1) Assets acquired include trade receivables and other receivables.
 
  (2) Information regarding the identifiable intangible assets acquired is as follows:
 

Fair value of talent relationships was determined by using the With-and-Without Method.
 

Fair value of customer relationships was determined by using the Multi-period Excess Earning Method.
 
  (3) Total assumed liabilities includes accounts payable, deferred income tax liabilities, net and other liabilities assumed.
 

Goodwill generated from the above business combination is attributed to synergies between the Company's and the acquired businesses’ services,
and is not deductible for income tax purposes.

 
The Company incurred approximately $119 in acquisition expenses for the year ended December 31, 2024 recorded under general and
administrative expenses.

 
The results of operations of Praetolia Limited were included in the Company’s condensed consolidated financial statements commencing the date
of acquisition and are not material.

 
Pro forma results of operations related to this acquisition have not been presented because they are not material to the Company’s consolidated
statements of operations.
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  b. AutoDS Ltd. acquisition:
 

In July 2024, the Company acquired all of the outstanding shares of AutoDS Ltd. (“AutoDS”), a leading platform of end-to-end solution for
dropshippers for a total consideration of $55,658.

 
The agreement stipulated an earn-out consideration of up to $36,000, in both cash and shares based on obtaining certain financial results in the
three years following the acquisition. The earn-out consideration was measured at fair value utilizing a Monte Carlo simulation depending on the
achievement objective. The earn-out consideration fair value as of the acquisition date was $14,116. Changes in the earn-out consideration fair
value are recorded in the consolidated statements of operations under general and administrative expenses.

 
The following table summarizes the fair value of the consideration transferred to AutoDS shareholders as of the acquisition date:

 
Cash paid  $ 39,339 
Fair value of Earn-out    14,116 
 Accrued payment    1,556 
Fair value of unvested options    647 
Total fair value of consideration transferred  $ 55,658 

 
In addition to the purchase consideration and pursuant to hold-back agreements with certain AutoDS employees, the Company transferred $12,168
in cash which will be released to the employees over three years from the acquisition date. The payouts of the hold-back are subject to continued
employment, and therefore recognized as compensation expense over the requisite service period. For the six months ended June 30, 2025, the
Company recorded compensation expenses totaling $2,011 under sales and marketing expenses.

 
The table below summarizes the preliminary fair value of the acquired assets and assumed liabilities and the goodwill as of the acquisition date:

 

    Fair value    
Amortization

period  
Cash and cash equivalents     9,147       
Assets acquired (4)     2,691       
Identified intangible assets (5):             
Users’ Relationships     4,211      1  
Technology     26,453      5  
Trademark     2,730      5  
Goodwill     28,226         
Total assets acquired     73,458        
Total assumed liabilities (6)     (17,800)       
Net assets acquired   $ 55,658        

 
  (4) Assets acquired include deposits, trade receivable and other identifiable assets acquired.
 
  (5) Information regarding the identifiable intangible assets acquired is as follows:
 

Fair value of users' relationships was determined by using the With-and-Without Method.
 

Fair value of technology was determined by using the income approach method.
 

Fair value of trademark was determined by using the relief from royalty method.
 
  (6) Total assumed liabilities includes accounts payable, deferred revenue, deferred income tax liabilities, net and other liabilities assumed.
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Goodwill generated from the above business combination is attributed to synergies between the Company's and the acquired businesses’ services
and is not deductible for income tax purposes.

 
The Company incurred approximately $357 in acquisition expenses for the year ended December 31, 2024 recorded under general and
administrative expenses.

 
The results of operations of AutoDS were consolidated in the Company’s financial statements commencing the date of acquisition and are not
material.
 
Pro forma results of operations related to this acquisition have not been presented because they are not material to the Company’s consolidated
statements of operations.

 
Note 4:  Fair value of financial instruments
 

The following tables set forth the fair value of the Company’s financial assets and liabilities measured at fair value as of:
 

    June 30, 2025  
    Level 1     Level 2     Level 3  
Cash and cash equivalents:                  

Cash   $ 53,660    $ -    $ - 
Money market funds     253,430      -      - 
Deposits     6,430      -      - 

Short-term Bank deposits     146,000      -      - 
Restricted deposits     1,330      -      - 
Marketable securities     -      288,654      - 
Asset derivatives (included in other receivables)     -      5,817      - 
Earn-out     -      -      (19,447)
 Total   $ 460,850    $ 294,471    $ (19,447)

 
The following table sets forth a summary of the changes in the fair value of the earn-out:

 
    Fair value  
Fair value as of December 31, 2024   $ (12,118)
Payment     - 
Change in fair value     (7,329)
Fair value as of June 30, 2025   $ (19,447)
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The following tables set forth the fair value of the Company’s financial assets and liabilities measured at fair value as of:

 
     December 31, 2024  
    Level 1     Level 2     Level 3  
Cash and cash equivalents:                  

 Cash   $ 59,732    $ -    $ - 
 Money market funds     69,144      -      - 
 Deposits     4,596      -      - 

Short-term Bank deposits     144,843      -      - 
Restricted deposits     1,330      -      - 
Marketable securities     -      410,956      - 
Asset derivatives (included in other receivables)     -      1,413      - 
Earn-out     -      -      (12,118)
 Total   $ 279,645    $ 412,369    $ (12,118)

 
The following table sets forth a summary of the changes in the fair value of the earn-out:

 
    Fair value  
Fair value as of June 30, 2024   $ - 
Acquisition of AutoDS (Note 3)     (14,116)
Payment     5,200 
Change in fair value     (3,202)
Fair value as of December 31, 2024   $ (12,118)

 
The inputs and assumptions that were used in the earn-out valuations as of the acquisition date related to volatility ranged from 10% to 19%.

 
The fair value of other financial instruments included in working capital and other non-current assets and liabilities approximate their carrying
value.

 
As of June 30, 2025, the total estimated fair value of the convertible notes was approximately $449,880. The fair value of the convertible notes is
considered to be Level 2 within the fair value hierarchy and was determined based on the quoted price of the convertible notes in an over-the-
counter market.
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Note 5:  Marketable securities
 

As of June 30, 2025, the amortized cost, unrealized holding gains and losses and fair value of marketable securities were as follows:
 

    Amortized     Unrealized     Unrealized        
    Cost     gains     losses     Fair Value  
U.S. Treasury and other U.S. government agencies   $ 116,586    $ 126    $ (32)   $ 116,680 
Corporate bonds     171,584      414      (24)     171,974 
Total   $ 288,170    $ 540    $ (56)   $ 288,654 

 
As of December 31, 2024, the amortized cost, unrealized holding gains and losses and fair value of marketable securities were as follows:

 
    Amortized     Unrealized     Unrealized        
    Cost     gains     losses     Fair Value  
U.S. Treasury and other U.S. government agencies   $ 117,876    $ 210    $ (81)   $ 118,006 
Corporate bonds     292,601      534      (184)     292,950 
Total   $ 410,477    $ 744    $ (265)   $ 410,956 

 
The following table summarizes the amortized cost, unrealized holding gains and losses and fair value of marketable securities by contractual
maturity as of June 30, 2025:

 
    Amortized     Unrealized     Unrealized        
    Cost     gains     losses     Fair Value  
Due within one year   $ 264,617    $ 322    $ (56)   $ 264,883 
Due after one year through two years     23,553      218      -      23,771 
Total   $ 288,170    $ 540    $ (56)   $ 288,654 

 
From the total of $56 and $265 unrealized losses as of June 30, 2025 and December 31, 2024, $44 and $250 were in continuous unrealized loss for
more than 12 months, respectively. The unrealized losses are mainly driven by the higher interest rate environment and the recent interest rate
hikes by global central banks during 2024-2025, which was due mainly to elevated inflation rates, therefore negatively impacted the fair value of
securities in the Company’s portfolio.

 
As of June 30, 2025 and December 31, 2024, interest receivable amounted to $2,779 and $3,492, respectively, and is included within other
receivables in the balance sheets.
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Note 6:  Derivatives and hedging
 

The Company had outstanding contracts designated as hedging instruments in the aggregate notional amount of $56,500 and $54,000 as of June
30, 2025 and December 31, 2024, respectively.

 
The fair value of the Company’s outstanding contracts amounted to an asset of $5,817 as of June 30, 2025, and an asset of $1,413 as of December
31, 2024.

 
These assets were recorded under other receivables.

 
Gains of ($1,531) and losses of $99 were reclassified from accumulated other comprehensive income during the six months ended June 30, 2025,
and 2024, respectively.

 
Such gains and losses were reclassified from accumulated other comprehensive income (loss) when the related expenses were incurred. These
gains and losses were recorded in the consolidated statements of operations as follows:

 

   
Six Months Ended

June 30,  
    2025     2024  
Cost of revenue   $ (105)   $ 7 
Research and development     (905)     32 
Sales and marketing     (270)     45 
General and administrative     (251)     15 
Total   $ (1,531)   $ 99 

 
Note 7:  Commitments and contingencies
 

From time to time, the Company may be involved in various claims and legal proceedings.
 

The Company reviews the status of each matter and assesses its potential financial exposure. If the potential loss from any claim or legal
proceeding is considered probable and the amount can be reasonably estimated the Company would accrue a liability for the estimated loss.

 
As of June 30, 2025 and 2024, the Company was not involved in any material claims or legal proceedings that would require an accrual of liability
for the estimated loss.
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Note 8:  Convertible notes
 
  a. Convertible notes

 
In October 2020, the Company issued $460,000  aggregate principal amount,  0% coupon rate of convertible notes due on November 1, 2025
(inclusive of an additional $60,000 aggregate principal amount of such notes pursuant to the exercise in full of the over allotment option of the
initial purchasers). The convertible notes are convertible based upon an initial conversion rate of 4.6823 of the Company’s ordinary shares, per
share per $1 principal amount of convertible notes (equivalent to a conversion price of approximately $213.57 per ordinary share). The conversion
rate is subject to adjustment upon the occurrence of certain specified events. The convertible notes are senior unsecured obligations of the
Company. The convertible notes mature on November 1, 2025, unless earlier repurchased, redeemed or converted.
 
Prior to May 15, 2025, a holder may convert all or a portion of its convertible notes only under the following circumstances: (i) during any
calendar quarter commencing after the calendar quarter ending on December 31, 2020 (and only during such calendar quarter), if the last reported
sale price of the Company’s ordinary shares for at least 20 trading days (whether or not consecutive) during a period of 30 consecutive trading
days ending on, and including, the last trading day of the immediately preceding calendar quarter is greater than or equal to 130% of the
conversion price on each applicable trading day; (ii) during the five business day period after any 10 consecutive trading day period in which the
trading price, determined pursuant to the terms of the convertible notes, per $1 principal amount of convertible notes for each trading day of the
measurement period was less than 98% of the product of the last reported sale price of the ordinary shares and the conversion rate on each such
trading day; (iii) if the Company calls such convertible notes for redemption in certain circumstances, at any time prior to the close of business on
the third scheduled trading day immediately preceding the redemption date; or (iv) upon the occurrence of specified corporate events.

 
On or after May 15, 2025, until the close of business on the third scheduled trading day immediately preceding the maturity date, a holder may
convert its convertible notes at any time, regardless of the foregoing circumstances.
 
Upon conversion, the Company can pay or deliver cash, ordinary shares or a combination of cash and ordinary shares, at the Company’s election.

 
The Company may, at any time and from time to time, redeem for cash all or any portion of the convertible notes, at the Company’s option, if the
last reported sale price of the Company`s ordinary shares has been at least 130% of the conversion price then in effect for at least 20 trading days
(whether or not consecutive) during any 30 consecutive trading day period (including the last trading day of such period) ending on, and including,
the trading day immediately preceding the date on which it delivers notice of redemption at a redemption price equal to 100% of the principal
amount of the convertible notes to be redeemed.
 
Upon the occurrence of a fundamental change as defined in the indenture, holders may require the Company to repurchase for cash all or any
portion of their convertible notes at a fundamental change repurchase price equal to 100% of the principal amount of the convertible notes to be
repurchased (plus accrued and unpaid special interest payable under certain circumstances set forth in the terms of the convertible notes (if any) to,
but excluding, the fundamental change repurchase date. In addition, in connection with a make-whole fundamental change as defined in the
indenture or following the Company’s delivery of a notice of redemption, the company will, in certain circumstances, increase the conversion rate
for a holder who elects to convert its convertible notes in connection with such a corporate event or redemption, as the case may be. Issuance costs
attributable to the debt and equity components prior to the adoption of ASU 2020-06 were $9,969 and $2,842, respectively. The effective
borrowing rate of the debt component of the convertible notes was 5.1%. This borrowing rate was based on the Company’s synthetic credit risk
rating determined by a third-party appraiser.

 
The annual effective interest rate of the debt component following the adoption of ASU 2020-06 is 6.7%.

 
The net carrying amount of convertible notes as of June 30, 2025 and December 31, 2024 was as follows:

 
    June 30,     December 31, 
    2025     2024  
Principal amounts   $ 460,000    $ 460,000 
Unamortized issuance costs     857      2,140 
Net carrying amount   $ 459,143    $ 457,860 

 
Financial expenses related to the convertible notes for the six months ended June 30, 2025, and 2024 were $1,283 and $1,276, respectively.
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  b. Capped call
 

In connection with the pricing of the convertible notes and the exercise of the over allotment option, the Company entered into privately
negotiated capped call transactions with certain financial institutions. The capped call transactions cover, collectively, the number of the
Company’s ordinary shares underlying the convertible notes, subject to anti-dilution adjustments substantially similar to those applicable to the
convertible notes. The capped call has an initial strike price of $213.57 per ordinary share, subject to certain adjustments, which corresponds to the
approximate initial conversion price of the convertible notes. The cap price of the capped call is initially $305.1 per ordinary share and is subject
to certain adjustments under the terms of the capped call.

 
The capped call transactions were considered to be freestanding instruments as they were entered into separately and apart from the convertible
notes and since the conversion or redemption of the convertible notes does not automatically result in the exercise of the capped call. The capped
call transactions are indexed to the Company’s own shares and meet the criteria for equity classification. The cost of the capped call transactions
was approximately $43,240 recorded as a reduction to additional paid in capital with no subsequent measurement.
 
During the six months period ended June 30, 2025, the Company assessed the capped call transactions in light of changes to their settlement terms.
As cash settlement became mandatory, the instruments were subject to fair value measurement through earnings. Given that the Company’s share
price was below the initial strike price, the fair value of the capped call transactions was determined to be immaterial.

 
Note 9:  Shareholders’ equity
 
  a. Share Repurchase Program:
 

During 2024, the Company’s board of directors authorized a share buyback program for the repurchase of up to $100,000 of the Company’s
outstanding Ordinary shares. As of December 31, 2024, the Company repurchased 4,139,417 ordinary shares for $99,997, excluding $84 broker
fees, at an average price of $24.16 per share. The ordinary shares purchased were cancelled subsequent to their purchase, returned to the
unallocated share pool and are no longer outstanding.

 
In March 2025, the Company’s board of directors authorized a share buyback program for the repurchase of up to $100,000 of the Company’s
outstanding Ordinary shares. As of June 30, 2025, no shares were purchased.

 

  b. Holders of ordinary shares are entitled to one vote per share and dividends whenever funds are legally available and when, as, and if declared by
the Company’s board of directors.

 
  c. Share options, RSUs and PSUs:

 
In 2011, the board of directors adopted the 2011 share option plan for employees, officers, directors and consultants (the “2011 Plan”). Each share
option granted under the 2011 Plan expires no later than ten years from the date of grant. The vesting period of the share options is generally four
years. As of December 31, 2019, the Company is no longer granting any awards under the 2011 Plan.

 
In 2019, the board of directors adopted the 2019 share incentive plan (the “2019 Plan”) for employees, officers, directors and consultants. The
2019 Plan provides for the grant of share options (including incentive share options and non-qualified share options), ordinary shares, restricted
shares, RSUs and other share-based awards.

 
The maximum number of ordinary shares available for issuance under the 2019 Plan is equal to the sum of (i) 560,807 shares, (ii) any shares
subject to awards under the 2011 Plan which will expire or become un-exercisable without having been exercised, and (iii) an annual increase on
the first day of each year beginning in 2020 and ending in and including 2029, equal to the lesser of (A) 14,259,677 shares, (B) 5% of the
outstanding shares on the last day of the immediately preceding calendar year on a fully diluted basis and (C) such amount as determined by our
board of directors if so determined, prior to January 1 of a calendar year; provided, however, that no more than 14,820,484 shares may be issued
upon the exercise of incentive stock options, or ISOs.

 
Each share option granted under the 2019 Plan expires no later than seven years from the date of grant. The vesting period of the share options is
generally four years.

 
As of June 30, 2025, 2,816,825 RSUs and PSUs were outstanding under the 2019 Plan and a total of 3,703,888 ordinary shares were available for
future grants under the 2019 Plan.
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The following table summarizes the status of the share options granted under our 2019 Plan and 2011 Plan as of and for the year ended:

 
    June 30, 2025  

   

Number of
share

options    

Weighted-
average
exercise

price    

Weighted-
average  

remaining
contractual

term  
(in years)  

Outstanding as of December 31, 2024     2,976,049    $ 56.91      3.43 
Granted     -               
Exercised     (308,480)     56.78        
Forfeited     (63,188)     41.13        
Outstanding as of June 30, 2025     2,604,381    $ 62.84      3.35 
Exercisable as of June 30, 2025     2,233,487    $ 65.70      3.15 
 
Intrinsic value represents the potential amount receivable by the option holders had all option holders exercised their share options as of such date.

 
The aggregate intrinsic value of the exercised share options was $5,946 and $3,129 for the years ended June 30, 2025, and 2024, respectively.

 
The grant-date fair value of vested share options was $7,004 and $10,190 for the years ended June 30, 2025 and 2024, respectively.

 
The following table summarizes the status of RSUs and PSUs granted under our 2019 Plan as of and for the year ended:

 
    June 30, 2025  

   

Number of
RSUs and

PSUs    

Weighted-
average  

grant date  
fair value  

Outstanding as of December 31, 2024     2,308,771    $ 33.14 
Granted     1,499,350      32.26 
Vested     (588,849)      38.20 
Forfeited     (402,447)      34.08 
Outstanding as of June 30, 2025     2,816,825    $ 31.44 
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  h. Employee Share Purchase Plan:
 

In August 2020, the Company adopted the 2020 Employee Share Purchase Plan (the “ESPP”). As of June 30, 2025, a total of 1,663,947 shares
were reserved for issuance under the ESPP.

 
The maximum aggregate number of ordinary shares that may be purchased initially under the ESPP was 410,000 shares, subject to adjustment as
provided for in the ESPP. In addition, on the first day of each calendar year beginning on January 1, 2022 and ending on and including January 1,
2030, the number of shares available for issuance under the ESPP will be increased by the lesser of 1% of the shares outstanding on the final day
of the immediately preceding calendar year, as determined on a fully diluted basis, and such smaller number of shares as determined by the
Company’s board of directors. According to the ESPP, eligible employees may use up to 15% of their salaries to purchase ordinary shares. The
price of an ordinary share purchased under the ESPP is equal to 85% of the lower of the fair market value of the ordinary share on the beginning
of each offering period or on the purchase date.

 
During 2025, 88,935 ordinary shares had been issued  under the ESPP. The ESPP is compensatory and, as such, results in recognition of
compensation cost.

 
The fair value of ESPP was estimated on the grant date based on the following weighted average assumptions for the years ended:

 
    Six Months Ended June,  
    2025     2024  

Volatility    
46.15-
97.6%      

46.15-
97.6%  

Expected term in years     0.5       0.5  
Risk-free interest rate     4.24-5.26%      4.24-5.26% 

Estimated fair value of underlying ordinary shares    
26.40-
206.07      

26.40-
206.07  

Dividend yield     0%       0%  
 

Share-based compensation costs are recorded in the consolidated statements of operations for the six months ended:
 

    June 30,  
    2025     2024  
Cost of revenue   $ 827    $ 1,177 
Research and development     8,859      12,733 
Sales and marketing     3,614      6,825 
General and administrative     16,509      16,723 
Total   $ 29,809    $ 37,458 

 
The total unrecognized share-based compensation cost as of June 30, 2025 was $ 88,148, which will be recognized over a weighted-average
period of 2.57 years.
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Note 10:  Income taxes
 

The Company’s quarterly tax provision and estimates of its annual effective tax rate are subject to variation due to several factors, including
variability in pre-tax income, non-deductible expenses and from share-based compensation awards. Income tax was $2.7 million and $4.6 million
for the six months ended June 30, 2025, and 2024, respectively. The income for the periods consisted primarily of income taxes related to the
Company’s operations in Israel.

 
Note 11:  Segment and geographic information
 

Revenue attributable to the Company’s domicile and other geographic areas based on the location of the buyers was as follows for the six months
ended:

 
    June 30,  
    2025     2024  
U.S.   $ 111,921    $ 90,074 
Europe     56,050      51,426 
Asia Pacific     29,912      29,535 
Rest of the world     15,761      15,504 
Israel     2,188      1,648 
Total   $ 215,832    $ 188,187 

 
The following table summarizes disaggregated revenue by marketplace revenue and services revenue for the six months ended:

 
    June 30,  
    2025     2024  
Marketplace Revenue   $ 152,363    $ 154,502 
Services Revenue     63,469      33,685 
Total   $ 215,832    $ 188,187 
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